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U.S. Ag is focused on a confluence of 
negative market factors today: 1) huge 
declines in biofuel use; 2) meat sector losses 
due to packing plant capacity shrinkage; 
and 3) loss in global grain customers, 
some of which are related to U.S. tariffs 
and lingering effects of the U.S.-China 
Phase I deal.  At the same time, all of these 
negatives seem fixable, post-pandemic, 
provided the U.S. still pursues an overall 
strategy of trade expansion with China 
and other countries, and works with other 
countries in that direction.  Interestingly, 
it is nice for U.S. Ag to have government 
money flowing to compensate for some 
market losses during the China negotiations 
and the pandemic, but by far, the most 
important policy decisions for the future 
of U.S. Ag  are yet to come.  It is the 
coming decisions by U.S. and other global 
governments as to how global trading 
relations will be expanded or shrunk that 
determine most about whether our industry 
can grow across the next decade. 

U.S. Election in 2020: There are about 6 
months remaining before the Nov 3, 2020 
elections.  It’s simply too early to venture a 
guess on the outcome of Biden vs. Trump.  
The “big events” of the election---the party 

conventions in late August and 4 debates 
in Sept and October (3 presidential and 1 
vice-presidential) are all yet to come.   Biden 
leads Trump in many polls, but polling in 
recent years has not been accurate, and 
seems to have adopted a bias against 
Trump overall.  So, for now, 50-50 odds for a 
Trump vs Biden presidency may be the best 
we can do.  Trump has shown a tendency 
to be able to “revive” his poll numbers 
when they are going down (this happened 
following both state-of-union speeches in 
2019 and 2020), so with important public 
appearances yet to come, Trump may have 
a slight edge on positively influencing the 
outcome nearer the election.   Though, if 
Coronavirus still feels like a threat at election 
time, Trump may never be within reach of 
being able to “engineer” a political victory.  
The pandemic is dominant today and will 
remain a heavy factor for Trump into the 
fall.  Very important in this election are the 
swing states of: Arizona, Florida and North 
Carolina (sunshine states) and Michigan, 
Pennsylvania and Wisconsin (rust belt/
labor) states.  All of these states were won 
by Trump in 2016, and they all appear to 
be “up for grabs” this time around.   Trump 
needs a strong showing in these states to 
win re-election.  He does not have to win 
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Swing States for President in 2020
Trump Needs Most of These to Win

• 11 Votes in Arizona (2016 Trump margin: 3.5%)
• 29 Votes in Florida (2016 Trump margin: 1.2%)
• 15 Votes in North Carolina  (2016 Trump margin: 3.7%)
• 20 Votes in Michigan (2016 Trump margin: 0.2%, 11,000 votes)
• 16  Votes in Wisconsin (2016 Trump margin: 0.7%, 27,000 votes)
• 10 Votes in Pennsylvania (2016 Trump margin: 0.8%, 50,000 votes)

2  I  The Farmer’s Edge

them all, but critical losses in both Michigan and Florida would 
make a second Trump term doubtful.

Control of House and Senate:  The Republicans need to 
turn 22 House seats from Democrat to Republican to regain 
a majority in 2020.  The Democrats won the House in 2018 
with a shift of 42 seats from Republican to Democrats.  History 
with other presidents that lost the House in the midterm by a 
big margin suggests a 22 net gain in seats by Republicans is 
not impossible, but unlikely.  Plus the number of Republican 
incumbents that are leaving office for retirement/other are 
more than 3 times the rate for Democrats.  Elections favor 
incumbents. So, the most likely outcome is for the House to 
remain Democratic.  

For the Senate, Republicans hold a narrow 53-47 seat majority, 
so the Democrats need to gain a net of 4 seats to take control.  
Is that likely?  Yes, there is a reasonable, but probably less than 
50-50 chance that could happen.  Republican seats in Arizona, 
Colorado, Maine and North Carolina are rated toss-ups.  
Republicans are rated to regain a Democrat seat in Alabama.  
So, the Senate, early in the campaign, seems almost as much 
up for grabs as who wins the Presidency.  The projected 
outcome in the Senate still leans toward Republican control. 

Impact of Party Leadership on Ag Policies 
Contained in Farm Bill:  
While Trump does a lot more speaking before farm groups 
than other presidents and has an outstanding Secretary of Ag 
in Sonny Perdue, my guess from past performance is that farm 
bill-type programs (loan rate, PLC levels, ARC, Conservation 
Reserve) would not be changed much by the party in power.  
The Trump administration has provided relatively generous 
additional support for trade impacts of tariffs on agriculture, 
but I believe you could expect something comparable from 

a Democrat president; that’s because agriculture does carry 
some swing votes in states that could to Rep or Dem (e.g., 
MN, IA, MI, WI, GA, TX, OH).  Agriculture has lost some 
political power, particularly in the House, as there are fewer 
rural-dominated Congressional districts all the time.  But 
the Senate is still a significant lever for Agricultural interests, 
particularly for some commodity interests.  The debate on 
payment caps is an important one, and is likely to continue 
with either Democrat or Republican in office.

Impact of Party Leadership on Biofuels Policy:  About 
25% of U.S. soybean oil goes into biodiesel.  About 25% of 
the value of the U.S. corn crop is consumed in ethanol-for-
fuel plants.  So, biofuels today are a big chunk of U.S. Ag’s 
demand base that we need.  Because fuel demand is also 
linked to available infrastructure and automobile needs, the 
ag sector is linked closely to traditional liquid fuels markets 
dispensed through retail outlets.  While some policymakers 
argue that “infrastructure could always change,” we know 
from experiencing the development of biofuels, the life-cycle 
of autos and fuel-filling stations delay changes in the real 
world.  President Obama pushed hard for biofuels’ interests.  
President Trump has also supported biofuel utilization, but 
EPA under Trump expanded small refinery exemptions from 
the Renewable Fuel Standard, which reduced mandated 
consumption levels.  Going forward, both oil and ag industries 
may confront the risk that a Democratic party that leans too 
far, too quickly toward a significant climate change policy to 
carbon-neutral energy system could squeeze both oil-based 
and liquid renewable fuels by additional subsidies of electrical 
vehicles.  However, it is not entirely clear what would happen 
with a “Green New Deal” administered under a Democrat 
presidency; it would depend on the aggressiveness of policy 
goals and permitted pathway for achievement.  

Impact of Government Policy on General Economy: Deficits, 
Inflation, Interest Rates.  COVID-19 has raised a significant 
concern about a rapid increase in the U.S. Debt-to-GDP ratio, 
possibly increasing from 107% to 124% in a single year due 
to one year’s spending.  Who do you trust more to lead the 
U.S. toward responsible long-term policies that provide an 
environment for business success and growth?  The concern 
here is: the trend in deficit spending is distinctly toward larger 
deficits.  Secretary Mnuchin has said the U.S. should not worry 
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Corona Virus Fears 
Grip World’s Economies
By John A Johnson

The world struggles to find a new normal following the onslaught 
of the Covid-19 virus pandemic that has swept around the Globe 
infecting citizens, and affecting economies in its path. Almost all 
countries are experiencing some form of pandemic mitigation 
attempts, most of which include some form of lockdown, 
restricted travel, and public safety measures such as masks and 
social distancing.  Air travel, much of public transportation, and 
group gatherings are pretty much at a standstill as only businesses 
that have been deemed to be essential are operating at near 
normal capacities. 

Domestically, restrictions are being tentatively lifted for 
restaurants (with limited seating and occupancy), hair salons 
(with proper personal protection such as masks and gloves for 
operators and customers), as well as other shopping venues (with 
social distancing and occupancy guidelines). Sporting events 
are being resumed, with few to no spectators. Horse and car 
racing seem especially strange without the roar of the crowds 
in the stands. Las Vegas is basically re-tooled and re-spaced to 
accommodate social distancing and limited contact between 
patrons, and is expected to turn the lights back on soon. 

Even with the relaxing guidelines, we still observe highway traffic 
at a fraction of former levels, gasoline sales have plummeted 
with the low point coming during the month of April, while 
May has seen a slight rebound in volumes as people cautiously 
take the road to accomplish daily routines. Much of the traffic 
slowdown was/is associated with the millions of people who 
are working from home.  This is a phenomenon which will be 
abated somewhat but many workers and companies alike are 
realizing that much of travel and office space expense is actually 
not necessary in today’s connected world.  Many jobs are being 
performed from home offices with amazing efficiency and 
dependability.  This will be a continuing trend that will only grow 
in the coming months and years post Covid.

Walmart is the economic star in the U.S.  this week, as they 
continue to play catch up with the online portion of their business.  
Today’s announcement shows a 10% increase in same-store sales 
over last year, while their online business is up 74%.  Even though 
they were a little late to the game, “catch up” is the phrase of the 
day here.

Globally one could not help but 
believe that Covid-19 will have as 
large of an impact on global travel and 
economics as the earth-shattering events 
of 9-11’s attacks on the World Trade Centers 
and the Pentagon. The globalization of our 
economies which was so in vogue in the 1990’s – 
earlier 2000’s, will be muted as international travel 
becomes more restrictive and countries, namely the 
U.S., become more aware of being self-reliant in vital 
resources, such as medical and food supplies. There 
will still be treaties and trade agreements, but nations will 
become much more protective of their sovereignty. Recent 
dust ups between our country and the United Nations over 
proportionate funding, then with Iran over the Trans Pacific 
Partnership Agreement, and most recently the breech with the 
World Health Organization over handling of the Covid crisis, are 
indicative of each nation’s desire to put its own interests ahead 
of the rest of the world’s.  This sentiment seems to be especially 
strong and growing in the U.S. today.

Overall, the world’s economy is facing a serious setback 
as unemployment reaches levels not seen since the Great 
Depression in the U.S. We have no reliable reports of those 
numbers in other countries, but sense that their respective 
situations are not very different than those here at home. 
Production in all phases of the world’s economy is stymied by 
the lack of available workers as people lock down, either from 
infections of the virus or fear of contracting it. The recovery 
time from this pandemic depends on many things. The federal 
government has pulled out all the stops in the search for a 
vaccine, or cure for the disease itself. The success or lack thereof 
in that aspect of this adventure, will go a long way in determining 
the resulting degree and timing of any recovery.  

This pandemic and the resulting fall-out makes us realize how 
fragile and interdependent our economies are on health of our 
citizens worldwide.    

         
John A Johnson has worked for Hurley & Associates since 2007.  
John is semi-retired now living the life of chasing his grandkids.  
John is based in Sikeston, MO.  
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about deficits at this time (a crisis) and adjustments in taxing 
and spending can come later to shrink deficits.  But when?  
Haven’t we heard this before?  The history of deficits reflects 
that Congress increasingly has a difficult time passing spending 
bills without gigantic packages that are political trades across 
party lines:  “I’ll support your spending initiatives, provided you 
support mine.”  While Congress did eliminate “earmarks” there 
are differences of views on the appropriate level of defense 
and domestic spending that tends to expand total government 
expenditures.  Republicans and Trump have tried in the past 
to block government funding, forcing government shutdowns 
to reduce overall spending, but Republicans have tended to 
be blamed for such shutdowns.  There is a new government 
theory, Modern Monetary Theory, that says governments 
can spend money in deficit, so long as inflation and interest 
rates stay under control.   The U.S. is having low inflation in 
consumer products, but are we seeing asset values inflated 
by the expanding money supply?  Does the push down in 
Fed Rates and the “quantitative easing” of bond purchases 
by the Fed which cause a reduction and flattening of the yield 
curve actually cause the additional business investment that is 
desired?   The evidence suggests recent expansive monetary 
policy has not fueled business investment like it did in the 1970-
90 period.  Do low interest rates encourage investment in riskier 
assets?  What do negative interest rates, like those in Europe 
and Japan accomplish?   Do low interest rates cause more 
“hidden” costs to be borne by companies and governments 
through reduced fiscal solvency of pension funds?  It is not clear 
that either party has a good answer on how to better control 
government spending in an era where the U.S. struggles to find 
policy tools for economic growth.

Impact of Party Leadership on Trade:  For U.S. Ag, possibly 
the most important of all is which President and political 
party can do the most to open trade opportunities that are 
sustainable.    President Trump is not a traditional “globalist.”    
But importantly, Trump has been willing to take huge political 
risks to change country behavior that he believes hurts U.S. 
export interests.  Like no other President, Trump has used 
tariffs to grab the attention of:  Mexico, Canada, China, 
EU, Japan and others to negotiate deals fairer to the U.S.  
There has been progress, particularly with biotech portions 
of USMCA and the U.S.-China phase I, expanding meat 
export opportunities with China and Japan, and obtaining 
assurances of ag sales to China.  Trump has opened up the 
global dialogue on China’s policies on internal subsidization of 
companies and China treatment of intellectual property rights 
which affects U.S. and many other countries.  

Is the U.S. farmer better off with four more years of President 
Trump or a shift to a Democratic candidate?  I think only 
President Trump could possibly answer that.  It all depends 
on what President Trump’s ultimate goal is----to eliminate the 
tariffs he has imposed as a temporary negotiating tactic or 
leave many of them in place.  The U.S. has some long-term 
tariffs that have had a very negative effect and tend to cause 
counter-moves by trading partners that make economics 
worse.   On a positive note, I think Trump has made a unique, 
but not painless, contribution to global dialogue on broad 
ranges of strategic relations.  He has pressed the world to 
focus on some long-simmering, real issues between the U.S. 
and EU in trade relationships and NATO, and has caused 
the world to be more watchful of China practices.  Robert 
Lighthizer too has brought a set of legal and political skills to 
his job to bring Democrats and Republicans along.  There is 
more agreement in Congress today on needed China reforms 
than ever before.  A Democrat President might do equally 
well on trade, but you have to respect the accomplishments of 
Trump and Lighthizer; they have potentially opened the door 
to many new opportunities - provided the next steps are in the 
right direction.  

Kendell Keith is the president of TRC Consulting Ltd, located 
in Alexandria, Virginia.  He works with several client groups 
on policy and strategic matters involving trade, commodities, 
transportation and biofuels.  Prior to 2012, Mr. Keith served 
for 25 years as president of the National Grain and Feed 
Association (NGFA).  He holds a Ph.D. in Agricultural 
Economics from OK St University.
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I would like to share my thoughts on corn and soybeans going 
forward from the May 12th Supply/Demand Report. The May 
Report is the first look at 2020/21 Supply/Demand projections.

Corn: On the May 12th Report the USDA used the March 
Perspective Plantings Report of 97 million acres and a trend yield 
of 178.5 bushels per acre. As you can see from the chart below 
that leaves a carryover of 3.318 billion bushels which is up 1220 
billion bushels from 2019/20. They also projected an average farm 
price of $3.20.

Moving forward let’s look at 
changes in prospects since this 
report. Most traders think corn has 
lost 3-4 million acres due to lower prices 
resulting from the effects of COVID-19 
and the energy fallout. If that is realized, 
production could drop 500-650 million bushels. 
With other components of the table remaining 
unchanged could reduce carryover to 2.7-2.8 billion 
bushels.  Assuming carryover would have to fall 
below 2 billion bushels for prices to reach $4, this alone 
does not attain that price level. It would still take a yield 
reduction of around 9 bushels per acre to drop carryover 
below 2 billion bushels. Also, if you notice the generous 
demand figure of 14.8 billion bushels, up 970 million bushels 
from 2019/20, achieving $4 might take some work.

Soybeans: On May 12th the USDA used planted acres of 83.5 
million acres from the March Perspective Plantings report and a 
trend yield of 49.8 bushels per acre in its production estimate. This 
resulted in a production of 4.125 billion bushels. And a carryover 
of 405 million bushels along with an estimated average farm price 
of $8.20. Assuming, a carryover of less than 400 million bushels 
could give hope for $10 beans. This should be great news! But 
wait, those 3-4 million acres from corn are likely to be moving to 
soybeans.

Moving forward the extra production could increase production 
and carryover by 150-230 million bushels if the remaining numbers 
in the table stay the same. That would make soybeans fairly priced 
in the current $8.20-8.50 range. That means it would take a yield 
reduction of approximately 2.5 bushels per acre to achieve a sub 
400-million-bushel soybean carryover.

One last thought, the USDA appears to have generous demand 
numbers factored in, most likely from China’s phase one program.  
If there is additional fallout from the COVID-19 situation demand 
could be reduced.  

Freddie Norman has been an advisor to Hurley & Associates 
since 1988 and is based in Memphis, TN.

Looking Forward After 
the May Crop Report
By Freddie Norman
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May Apr May May May Apr May May
USDA USDA USDA USDA USDA USDA USDA USDA
18/19 19/20 19/20 20/21 18/19 19/20 19/20 20/21

Planted 88.9 89.7 89.7 97.0
Harvested 81.3 81.5 81.4 89.6

Yield 176.4 168.0 167.8 178.5

Carryin 2140 2221 2221 2098 341.28 320.94 320.92 314.73
Production 14340 13692 13663 15995 1123.41 1113.02 1114.75 1186.86

Imports 28 45 45 25
Supply 16509 15957 15928 18118 1464.69 1433.96 1435.67 1501.59

Feed 5430 5675 5700 6050 702.40 709.28 704.51 729.02
Exports 2065 1725 1775 2150
Ethanol 5378 5050 4950 5200

Other Ind 1415 1415 1405 1400                                             
Demand 14288 13865 13830 14800 1143.76 1130.79 1120.95 1161.96

Carryout 2221 2092 2098 3318 320.92 303.17 314.73 339.62
CO/Use 0.155 0.151 0.152 0.224 0.281 0.268 0.281 0.292

Price $3.61 $3.60 $3.60 $3.20 ARG Prod: 19/20 50.0; unch
BRZ Prod: 19/20 101.0; unch$0.00

May Apr May May May Apr May May
USDA USDA USDA USDA USDA USDA USDA USDA
18/19 19/20 19/20 20/21 18/19 19/20 19/20 20/21

Planted 89.2 76.1 76.1 83.5
Harvested 87.6 75.0 75.0 82.8

Yield 50.6 47.4 47.4 49.8

Carryin 438 909 909 580 98.60 110.81 112.52 100.27
Production 4428 3558 3557 4125 360.26 338.08 336.11 362.76

Imports 14 15 15 15
Supply 4880 4482 4481 4720 458.86 448.89 448.63 463.03

Crush 2092 2125 2125 2130 297.27 302.84 302.04 312.80
Exports 1748 1775 1675 2050

Seed 88 97 97 100
Residual 43 5 4 35                                                 
Demand 3971 4002 3901 4315 342.65 348.41 347.70 360.73

Carryout 909 480 580 405 112.52 100.45 100.27 98.39
CO/Use 0.229 0.120 0.149 0.094 0.328 0.288 0.288 0.273

Price $8.48 $8.65 $8.50 $8.20 Brazil Prod: 19/20 124.0; -0.5
Argentina Prod: 19/20 51.0; -1.0

May-20

U.S. Soybean Supply/Demand (mb) World Soybean Supply/Demand (mmt)

U.S. Corn Supply/Demand (mb) World Corn Supply/Demand (mmt)

May 12, 2020

This material should be construed as market commentary, merely observing economic, political and/or market conditions, and not intended to refer to any particular trading strategy, promotional element or quality 
of service provided by the FCM Division of INTL FCStone Financial Inc. The FCM Division of INTL FCStone Financial Inc. is not responsible for any redistribution of this material by third parties, or any trading decisions taken 
by persons not intended to view this material. Information contained herein was obtained from sources believed to be reliable, but is not guaranteed as to its accuracy. Contact designated personnel from the FCM Division 
of INTL FCStone Financial Inc. for specific trading advice to meet your trading preferences. These materials represent the opinions and viewpoints of the author, and do not necessarily reflect the viewpoints and trading 
strategies employed by the FCM Division of INTL FCStone Financial Inc.
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Andrew grew up on a grain and livestock farm near Delmont, SD where he developed an appreciation for agriculture 
and the work ethic that goes along with it. He was active in 4H along with his three siblings and enjoyed showing 
hogs each summer at the county fair.

Andrew attended SDSU in Brookings and has a degree in Agricultural Engineering and a minor in Economics. After 
graduating he went to work for Pella Corporation at their custom facility in Shenandoah, IA as a manufacturing en-
gineer. Most recently he held the position of engineer team leader, leading the engineering, IT, and maintenance 
departments.

Andrew joined the farm marketing team in 2016 when he and his family moved back to South Dakota where his wife 
could pursue a cancer research career with SDSU and they could be closer to family. Andrew is excited to be working 
in agriculture again and believes that the Hurley approach offers producers a competitive advantage.

What do you most 
enjoy about your job?
The most rewarding part of working 
for Hurley and Associates is seeing the 
impact that executing Ida’s vision and 
mission has on our clients, their business 
partners, and their communities. Whether 

sitting down at the kitchen table, riding in a tractor or 
combine, or sharing conversation at a social event, I 
am continually blown away by the feedback that our 
clients and their business partners share about how our 
partnership has impacted their lives. I can confidently say 
this motivates the entire team at Hurley, and being able 
to work side by side with a team that is passionate about 
what they do is icing on the cake! 

How did you get started in your career?
After graduating from SDSU with an agricultural 
engineering degree, I worked for Pella Windows as 
a manufacturing engineer for about 7 years. Working 
for Pella was an awesome experience that taught me 
a tremendous amount about leadership. I was also 
able to participate in managing a world class business 
organization, I couldn’t have wished for a better place to 

start my career. My wife’s research career led our family 
back to South Dakota, and I was fortunate to have been 
given an opportunity to switch careers and come full circle 
back to working in agriculture. 

What are you most passionate about when it comes to 
serving your clients?
I am the most passionate about delivering service to my 
clients that fits each of their operations uniquely. Each 
of the operations I serve has their own strengths and 
challenges, and also needs something different from their 
marketing plan. I strive to identify that need, establish a 
clearly defined plan, and provide education and execution 
that gives the client confidence over their operations 
marketing.  

What would be your ideal vacation?
My wife would probably say any vacation! I like to do 
pretty much anything that allows me to relax and spend 
time with family and friends. Those that know me well 
know that I like to drink good coffee, beer, and whiskey, so 
preferably my vacation would accommodate that agenda 
daily!

Consultant Spotlight:
ANDREW FINK
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USDA, Love Them Or....
By Scott Dethlefsen

The past couple years have put tremendous pressure on all who 
deal in agriculture, including the U.S. Department of Agriculture. 
The multiple renegotiated trade agreements, unprecedented 
2019 prevent plant acreage, and now the demand destruction/
interruption from the coronavirus pandemic has created an 
environment of uncertainty, unknowns and volatility.

The MFP payments for 2018 and 2019 were very much needed 
and appreciated by most. The anticipated CARES stimulus 
payment will be welcomed as well and will hopefully help those 
that may have missed out on earlier assistance. The direction 
within the latest Farm Bill has been to move away from direct 
payments, but has found its way back into that furrow with an 
unknown destination.

In this new not normal, the supply of anxiety seems to be in 
ample abundance, with little wanted demand! It seems, when 
a USDA report is scheduled to be released, the hair on the 
back of the neck goes up! Lately, at the moment of report 
announcement, there is a sense of breath holding, followed 
by a yawn or an exhale of expletives!  Where does USDA 
come up with their information? Many ask! We all know the 
government is a complicated, seemingly by design, bureaucracy. 
The Department of Agriculture, within it, is no exception. 
USDA’s weekly, monthly and quarterly reports are collaborated 
by upwards of seven agencies offering data and analysis. To 
understand the government, you first need a lesson in acronyms! 
We are all familiar with FSA (Farm Service Agency), RMA (Risk 
Management Agency) and NASS (National Agricultural Statistics 
Service), but did you know ARS (Agricultural Research Service), 
AMS (Agricultural Marketing Service), ERS (Economic Research 
Service), FAS (Foreign Agricultural Service) all supply analysis 
and data. Even the Bureau of Census offers their input on a few 
commodities! Plus, I am sure there are others.

It has been naively assumed by many that the USDA is the 
“USDA.” Data flows easily and transparently amongst agencies 
and they are all on the same page. That is not necessarily the 
case. A challenge within USDA is the tendency for these agencies 
to “stay in their lane.” They all have historical data that has been 
collected and protected for years that they store in their “silo.” 
This past year surfaced the discrepancies with prevent plant 
usage. FSA reported actual corn/soybean/wheat acres planted 
and prevent plant acres were separate. However, NASS calculated 
in their numbers acres that producers used corn/soybean/
wheat seed as cover crop on prevent plant, as acres for those 
respective crops. An acre of corn is an acre of corn philosophy. 
The 2019 crop progress report caught some by surprise as the 
season progressed. They were calculating the planted complete 

as a percentage of the USDA 
Quarterly March planting intentions 
report (in other words, assuming 38% 
is of the 92 million). This was not the 
case as it is a moving target, based on 
additional farm survey results from “county 
reporters” estimating farmer acreage intentions. 
Secretary Perdue has defended the methodology 
as accurate, but recognized improvements can be 
made in a speech at a recent national convention.

The depth of USDA’s data and information is vital and 
necessary to the agricultural industry. We all can agree that 
with today’s technology, maybe we should not influence a 
multi-billion, more like trillion-dollar industry with guesses and 
estimates! 

We do bear responsibility as to the information USDA uses. 
The surveys and phone calls to producers have influence. I 
was a member of a MARL Class (another acronym - Minnesota 
Agriculture & Rural Leadership) a few years back where we were 
in Washington, D.C. and met with representatives of NASS. They 
gave us their spiel and opened it up for questions. I asked the 
question “How many farmers tell you the truth on the surveys?” 
The group all chuckled, and he replied, “Why wouldn’t they?” The 
group laughed out loud this time! He proceeded to tell us the 
“why.” “It’s in their interest to accurately estimate their bushels 
and other production. If you recall a couple years back, we stated 
in our monthly reports that we kept “finding” more bushels. What 
happens when USDA finds more bushels? It is typically negative 
to the market! If farmers underestimate their production or do not 
respond at all because they do not feel the government needs 
to know or they do not want Uncle Sam to know what they have, 
it will eventually be counted through the commercial system. If 
more bushels or head are being marketed than was reported to 
be held on farm, it is not going to be a positive for the farmer!”

Bottom line: This was by no means to be critical of the USDA, but 
an attempt to shed some insight. The Ag industry and especially 
the markets are structured as reliant on USDA and their data. 
As frustrating as it is, we have the system that we have today! 
Our challenge is to help the USDA help us, and perhaps we can 
reduce the supply of anxiety!

Scott Dethlefsen is a Farm Marketing Consultant with Hurley 
& Associates, based in our Glenwood, MN office.  He works 
primarily with producers in West Central Minnesota.  
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While the information contained in this newsletter is derived from sources 
which are believed to be accurate and timely, there may be inadvertent factual 
inaccuracies or typographical and other errors, and the information is not 
warranted or guaranteed for accuracy or completeness. Any opinions expressed 
herein are subject to change or correction without notice and Hurley & Associates 
Agri-Marketing Centers of Charleston, Inc. and its affiliates disclaim all liability 
for errors or omissions in these materials, and disclaims all liability for the use or 
interpretation by others of information contained in this newsletter. This material 
should be construed as the solicitation of trading strategies and/or services
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trading commodities can be substantial, therefore, carefully consider whether such 
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